13. Sales Presentation
You will need a sales presentation. You will screenshare this on your sales calls and it will give you a plan and confidence when you are first starting out. 
If all your sales presentation does is answer:
What problems you solve
Why they need to be solved
How you solve them
Tells them how to buy
That is going to be the 80/20, especially as a beginner.
Your sales presentations should pre-emptively address all the objections we talked about earlier. This looks super strong and will save you from having to answer them yourself. You can pre-emptively do this with pre-made graphics. This will prevent you from making mistakes.
Your presentation should be able to be shared in 7-10 minutes of you speaking. Anything more than that is excessive, and anything less likely does not give enough information. 
Use the sales presentation template we have, and copy it into your own Gamma Account. This is the basis of what you will use and then we will consistently give you feedback on it.
Framework to use:https://gamma.app/docs/Sales-Presentation-Framework-l81zet1tsgeuo1r  
Video Length: 5min
Exercise Length: 1-2 hrs
Example: https://gamma.app/docs/1000x-Leads-Program-65y00usixq9i50d
Action Item:
Create your sales presentation




