Being an entrepreneur requires a lot of courage, and courage requires taking action,
 even when the time doesn’t feel 100 percent right.[image: ]
 [image: ]
[bookmark: _a9uoxtwb30w]January Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



	JANUARY STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	


[bookmark: _cdo88g8rzao]February Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Fail = First Attempt in Learning
	FEBRUARY STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	



[bookmark: _l6gxxp6jjg9g]March Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Make it happen.  Shock everyone!
	MARCH STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _lpkxof5gw344]April Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Wanna know the big secret to success?  Work.
	APRIL STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _n9r3blip2107]May Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Nothing will work unless you do.
	MAY STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _vlkflb4gv7g4]June Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Sell the problem you solve, not the product.
	JUNE STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _h88bycw5z6np]July Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



The secret?  Keep going!
	JULY STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _6g7t72vd914o]August Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



You did not wake up today to be mediocre
	AUGUST STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	



[bookmark: _erduuxs4adcp]September Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



You were born an original, don't die a copy
	SEPTEMBER STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _rb75bt3vdxa8]October Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



There are no mistakes, only opportunities.
	OCTOBER STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _gg48scmt1t4l]November Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



Don't look back, You're not going that way.
	NOVEMBER STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _wuznd7lw83rj]December Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	



If the opportunity doesn't exist, create it.
	DECEMBER STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
	
	




[bookmark: _c4l6fuxbciyw]January Goals:
	1.

	2.

	3.

	4.

	5.



	What worked well:

	

	

	



	What didn’t work well:

	

	

	



	What I’m grateful for:

	

	

	



	Where I “Won”

	

	

	



	How I’m celebrating!

	

	

	



	How I’m taking care of me:

	

	




Work so every day is payday.
	JANUARY STATS

	
	Beginning
	End

	Sales
	
	

	Social Media

	Facebook
	
	

	Instagram
	
	

	Email
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